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chine's history after its introduction to
commerce, numerous patents were granted
for motors to fulfill this task. In the
greater number dependence was placed
upon the action of coiled steel springs
demanding periodical winding in the man-
ner of a clock. However, these fantastic
conceptions failed to realize any profitable
results for their ingenious creators. But
the coming of electricity and its universal
application brought about a far-reaching
change. Today it is not difficult to render
the home sewing machine independent
of both hand and foot labor, provided
electric current is available in the house.
A small motor, developing about one-
eighth horse-power, is mounted on top of or
beneath the table, fed from an overhang-
ing electric lamp or wall plug, and con-
trolled by a switch, and the cost of operat-
ing in this manner is about the same as
that of running a small electric lamp. The
result is a higher sewing speed, averaging
about 800 stitches per minute as compared
with 200 to 400 stitches per minute with
the foot. The stitching speed is controlled
in an ingenious manner, merely depending
upon the pressure exerted upon the treadle.
No greater testimony of the superiority
of the American sewing machine could be
demonstrated than its enormous foreign
sale. In value of exports of sewing ma-
chines the United States leads the world.
Great Britain leads all other countries as
an importer, with Germany coming next.
Our leading manufacturers have branch
establishments abroad, where labor can
be secured more cheaply than at home,
and have them equipped with American
machinery and tools for producing dupli-
cates of the home product for the foreign
markets. Some of these establishments
are of immense proportions, their output
surpassing that of the h6me plants. It
has been estimated that the number of
American sewing machines sold abroad
each year, including the American ma-
chines made in foreign countries, is equal
to' the number disposed of in the home
markets by all of the American concerns.
The sales today exceed 2,000,000 machines
per year, and it is estimated that the value
of our total exports of sewing machines

since the date of Howe's patent will aggre-
gate nearly one hundred million dollars.

The greatest number of sewing machines
sold are those designed for family user and
the largest number who require these
machines are people without capital, who
are not able to pay cash for their pur-
chases. In order to follow the most direct
method of placing their product in the
hands of the consumer, the Singer Com-
pany in 1856 originated the system of
selling sewing machines on the renting or
installment plan, and this method has since
been extended all over the world with
remarkable success. Under this system
the customer takes a machine and pays for
it in installments from week to week, or
month to month, often earning with the

MACHINE FOR ATTACHING  BUTTONS  TO  CLOTHING
By means of an ingenious mechanism the needle is made to enter
the button hole with great precision and the machine automati-
cally stops when the button is sewn on.

machine itself the money to defray the
cost of its purchase. From the very be-
ginning the idea caught the popular fancy.
Branch offices were established in all the
foremost cities of the United States, then
the outlying towns had their representa-
tives, and finally even the small villages
were brought into the organization. It
was quite a new way of conducting busi-
ness, and the customers appreciated the
system of direct selling because, aside from
the convenience of the terms of payment,
they were relieved of the anxiety and de-
lay when accessories or new parts were
required, and when a decisive improve-
ment involved the bringing out of a new
model, advantageous terms were offered
to allow customers to acquire the latest
machine in exchange for an old one.